items to a policy of presumed approval for export, based on verified end-use of the product (COSEPUP, 1991). This recommendation could be used as a framework to address the necessary changes to the export control regulations.
Finding: A number of barriers to commercialization of new materials were identified that relate to economic and regulatory factors. Such factors affect commercialization of many products and processes and are not confined to materials. Moreover, many of these factors are part of the dynamic debate within all three branches of the federal government, and undergo continual change. For instance, tax incentives, government procurement policies, and intellectual property protection clauses are the subject of numerous legislative actions and judicial decisions within the course of a year. The NMAB suggests the following strategy:
• Economic and legal barriers to commercialization, as well as financial incentives, could be examined in detail by appropriate experts to determine what changes could prudently be made to assist in accelerating the commercialization process.
INDUSTRY
Finding: Consortia and other focused mechanisms for precompetitive development can do a great deal to help industrial companies share risks and costs while speeding technical advances through exploration of parallel paths. Such consortia can be useful if organized horizontally (e.g., several companies that are essentially in the same business) or vertically (e.g., several companies that include materials suppliers, manufacturers, and end users). Cooperative efforts can include precompetitive R&D, development of design datanology transfer restrictions be changed from that of a policy of general denial of dual-used be asked to assess the commercialization potential of specific developmentt is not patented) rights. The Center for Strategic and International Studies committee, chaired by Senator Jeff Bingaman, addressed this problem and its effects:
